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ANWANFINGSEIAINY Personalization N Hyper-personalization

Personalization

Data Utilization =

Demographics and
previous purchases data

Predictive
capabilities

Basic predictions
based on historical trends

Customer
Experience

Customized experience
by specific group character

Source: Yuty,The Asian banker, and Krungsri Research
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Hyper-Personalization
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@
Real-time data and
individual behavioral data

Greater prediction accuracy through
advanced Al for processing complex
and real-time data

&

Unique,
individualized experience

\la Hyper-personalization daaaf1aususialunisudedy vanuaiagsnaasssiiuanuauluizesinai Toe Brainy

Insights Usziiudnlul 2566 yarmaavialanaed Hyper-personalization 2¢jf1 18.9 Widuasaasausy uazlull 2576

yardananazisauiy 74.8 Wuduneaansansy” wrednidudninaivineduszansiel (CAGR) Nigaiisiauas 41

wana Nt Hag1999283 MMA Global? lull 2566 Sanudn fatas 44 aaegsnanalantuaugenen1seenwUUNARIUTHEe

uinsliflannzianzasiugniusazseiiaiiiaauygniis (Engagement) WazANANA (Loyalty) 1099nAnY

://www thebrainyinsights.com/r r-personalization-market-14004

5 ) .
2/ MMA ¢ia31a1n Mobile Marketing Association @4 MMA Global fluaunausunsnatnruileiassaulaniifiizimduiusaan@nuinndd 800 wis 81% Uber Mastercard
Meta Google Citi meﬁLﬁumulua"wmx’aaﬂ’ﬂﬂmmwwN@ﬁﬂiﬁu;aLﬁunww‘qnmﬂﬁmuﬂmLm:m"mnmwmmimmmu‘mm@‘Lu‘ﬁaiﬂ@ﬁaLm:ma‘[u‘ﬁai‘lmj’] funng

= emdlad

Wi jiRnaTge 111Ade uaznisaiaiatetnaniegana iedaeigaiase asnandfunagnsnisnane lillsz@ninmannau

3/ uadnsaaszsmudmihiinismana (Chief Marketing Officer) vialananuaw 102 51e grieaziBaniiais e hitps://www.mmaglobal.com/documents/state-ai-marketing


https://www.thebrainyinsights.com/report/hyper-personalization-market-14004
ผลสำรวจประธานเจ้าหน้าที่การตลาด%20(Chief%20Marketing%20Officer)%20ทั่วโลกจำนวน%20102%20ราย%20ดูรายละเอียดเพิ่มเติมได้ที่%20https:/www.mmaglobal.com/documents/state-ai-marketing
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qa ANRANALANTY DY Hyper-personalization (ﬁ’uﬁ”luﬂ’aﬂﬂ’l‘fﬂ%{g)

74.9

CAGR = 41%

18.9

2023 2033

Source: Brainy Insight, Krungsri Research
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paagneLsEnnAnNlnasuluEes Hyper-personalization A8 Netflix Q‘Lummmmmmmuumwmi@ﬂg@nm el Netflix
14 Al e BauiuazdinsvideyatesgnAnludiedn 817 Junaingnafusudaiuge dssinnuazansuzaasginenild
AagAAUNGANsTHNNINATINvFanaugadansIaluszndnedLan i lduTEnaunsodfuaaumaiiauesmenn e was
P T = o 1o = v A A g o a2 o a o o

T34 vivedevdszinnaw] wwudusiedu wleuflagnArinmugeuvisesesnisfuandaiuiszinnladiniugeananlalu
wsazdu Beliindniiu le Al dngganfaauainyeaiannau Netfiix Selawmunlumanisawialug (Large Language
Model: LLM)¥ @ wiuaununlfnauiufldeuialimuuzinlunissugu (Conversational recommendation) Gsiiugniilu
msdenaulszaunisainaaaudmiugnAt® e Deloitte Thiszifiugn srasundifasas 60 194 Netfilx iunanaatldan

Hyper-personalization®

YenanE @qmzﬁmmmﬁuq ein Hyper-personalization inldasamnnuilsyitilaungnaAuavainslaniasmsguiu
TneianizgsnadUan lnadusiszmelng alasa (Lotus's) Iémunuatindiadu My Lotus's 7l Al szananadeya
1110y (Big data) v‘iﬂﬁu?ﬁwL%’Lﬂwqﬁﬂﬁmmgnﬁqmﬂﬁu mufsanansainauelsluiuuazdnadslong
ﬂ%’uLﬂﬁlﬁu‘l,ﬁ’mmmuﬁumflmu‘lwmqﬂﬁwLLM’@&?WT%%%&%W’

4/ Large Language Model vi3a LLM Lﬁu%@ﬁﬁn‘mﬂmmﬁuﬁm (Foundation model) vitelnsstneszanyiftenaes Al Ussianvile
riunisiindaedapauauaumeang i Al ansnsadlauasdeansiuen isaan s ae sy

5/ https://research.netflix.com/publication/large-language-models-as-zero-shot-conversational-recommenders

6/ https://www?2.deloitte.com/content/dam/Deloitte/uk/Documents/financial-services/deloitte-uk-hp-the-future-of-retail-banking.pdf

7/ 1n3zAy My Lotus's’ Winsslagnan faennald Al uay Big data | Techsauce



https://research.netflix.com/publication/large-language-models-as-zero-shot-conversational-recommenders
https://www2.deloitte.com/content/dam/Deloitte/uk/Documents/financial-services/deloitte-uk-hp-the-future-of-retail-banking.pdf
https://techsauce.co/news/upgrading-my-lotus-by-using-ai-and-big-data?fbclid=IwAR1hwlO32CvYc4LGJJEI8aqJU51A_ihSprXWfxtaGuTJCC8QrGtW04tz2Jg

HA®N793989 McKinsey & Company wazaunanenas Stanford wuan Tudl 2566 aafnsalanndn 1 Tu 4 Tdueumsnelif Al
Wuddaeluauiaunedadusiieing muiinsmeuaznisnanalinday uzvniansmiansinhunumanns
Funes Al azwid asinsialannindanas 23 14 Al adlstemdlufanssusunsaaaianizyana
(Personalization) Faxnniflususugassasannisliuinisgnailaedmlusi® (Contact-center automation)?

(nwil 3)

WA 3

N5l Al 1u~1’1uLﬁAW’1zﬁ’]u°u@J\m'mﬁﬁﬁﬂ (Most commonly adopted Al use cases)

Contact center automation 26%
[ e e e e e e e 5
H Personalization 23% !
e e ——
Customer acquisition 22%
Al-based enhancements of products 22%
Product feature optimization 19%

Source: McKinsey, Stanford University
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< o s
L7839 Hyper-personalization leun

o iTylszRuginyiune (Predictive Al: PreAl) i@iaatnnylunisnensaitslanaszeanuiululidvaavsnisal
Weaiuayunsindulaniegsia AsfFauaieuanesdndiorasysdiavinuwinnlusuaseng (Logic) NsAwan
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uazn19dnana LU Hyper-personalization 1 PreAl iluasasiiadnAyndaedinsziuazyinlilazingnen

A ¥ A:I A=II Y v v 1 =2 d?’ =< Aﬂl ¥ tzlldd a o o A
Aalas dWnlagangnAnsesnisldatednta sondedszunanaiendaiauaangn (Best offer) 1enansinvie
UINsMMNEaNUgNALEIAT e

o TynyulszRuginasns (Generative Al: GenAl)® @eaangylunisfassrasina 1wy vueenuuLilienvizenew
sl (Content) Tnseriumuaulasasgnan wiseasnuuLdunedisina (Customer journey) AIULAENAASBTL
a 2 = = = et o 9 dAa 9w oA A -
ganaaunanaiugnAn AulFeuaNeuaNesinaa 1IN TN U NANAT AT AMTE NN HBULLBIATIN
(Holistic perspective) WonaINu GenAl Seanunsnaunuvize WreuiuNysdian s inyedldaeasiulaglns
(Natural language) lTugtluuuaasuanuan awinli GenAl arunsnanuumumiiugdaeiaiiow (Virtual Assistant) 9
wiaumauADNYTaTNENNANdITesgn At U lalaBnaae

8/ https:/aiindex.stanford.edu/wp-content/uploads/2024/04/HAI_Al-Index-Report-2024.pdf
o guseaziBuniuFnliTunIese Generative Al maTulatiwanlanlan


https://aiindex.stanford.edu/wp-content/uploads/2024/04/HAI_AI-Index-Report-2024.pdf
https://www.krungsri.com/th/research/research-intelligence/generative-ai-2023
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n’liﬂ'a‘::igﬂ sl Al luau Hyper-personalization

Account

. Card histories
transactions

Website behavior Loan behavior Product behavior

Risk profile

App usage App geolocation

Predictive Al

A predictive algorithm
designed to forecast
behaviors and risks.

Generative Al

A generative algorithm
designed to create new
content based on existing

data.
Adaptive Al Conversational Al
An adaptive algorithm designed to adjust A language algorithm designed to
its performance based on feedback. communicate human-like dialogue.

Source: BCG, Krungsri Research

A ' X v v 3 o A a o v = 1% ] S o Y
UBNAN Al 4a9UIZNANANIDNTNSAULAD €193 Al Wmmm‘lumuﬂuj LAZANNN TN TR TNNNANY Hyper-

o

a oo

personalization ##at 8% Adaptive Al wsa tynuseAngndsulfauls dadu Al haunsmideyavsenisGauf
TueRnuimun na Asasnsalsussieaniunisallu laRuazaunsodszgnsldanliuainuane fi Adaptive Al
=2 1 ¥ a o o A v o v o 1 o a v v o 1 val
aagnsndaaaindjauiusvrelineuiugndn uasdadaalfunstalasniasandesiuauaulazesusiazynpa s
a dg/ 10/ ::’llv = . ) a g = Yo k% P v

8931'” wananfifadl Conversational Al wiatlymniseRngideaunun famsaneulsiugniiniiasusasnis
unnanaiulsadngiuiviule aziiudn mnuanunaes Al wantiasduatasiiadAyidas s Hyper-personalization
dnfawazneulandgnanlaneean

10/ https://www.averyittech.com/news/A ive_Al

Hyper-personalization: 1o Al ¥28thsunms§lognAmuga


https://www.averyittech.com/news/Adaptive_AI

Tugaelaindneumnn suansnatauresinasaaaulumalulatl Al Tag The Association for The Advancement of Artificial
Intelligence Usziiudn yar1na1nzed Al Tugnaiunssunisiunissunansazged 277 iuduneaanfaniylu 2573 Tae
Aulnetnse fiosainsysi 46 wuduneaanfansglull 2567 videAnlusnsnsiuinedsszaused (CAGR)

foeuaz 35" (mw;?; 5) LANANE HAGITIAT McKinsey Wazaunangnas Stanford 1t 2566 wudn asAnslu
ARFINNTTNNITUINITNIINTSU (Financial services) 1nnan 1l 5 Tadlszansld Al lufanssunisaannauas
NN3U18 SINTIRANTTHM SRR NARA LAz LT NIRRT R ey Hyper-personalization (Wi 6)

2NA 5

nsamamsaiyasaanaaunalulad Al lugaanunssun1siiumssuinisg

(WUAUABARITANSF)

X

-~ 156.5

-~ 116.8
86.9

2024 2025 2026 2027 2028 2029 2030

Source: The Association for The Advancement of Artificial Intelligence, Krungsri Research

2N 6

m'a‘ﬂs:qnﬁ Al 'lunangsNAURAN JURINTAEUIATS (Al adoption and function)
AMNUAR15991 2566

Service operations 31%

N——

Strategy & corporate finance 14%

Others 14%

Source:McKinsey, Stanford University

11/ qmmvniiumiﬁumi‘ﬁmmnﬂuammuni‘mﬁqunm’l‘ﬁ'ﬂu Al unnidususuans 2 TﬂaLﬂuimLﬁmqmmum‘wmiq;mz\;‘umw (Health care)
iu: Artificial Intelligence Market Size, Shar rowth R 2 randviewrs

Hyper-personalization: (o Al ¥2uthsunmsstognAmduga


https://www.grandviewresearch.com/industry-analysis/artificial-intelligence-ai-market
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a K s v v a -ﬂl v v o
anemntetiaqtiu nasmansldlszegnsldmalulatsinge ienauauasausenisregnAaninenasn nad1393289
Salesforce utl 2567 wudn fudlnandnfasas 61 AeenisliauiAtsaLAULRI MK ZANTLANNABIN 19899 N AWs
azane'? AU Hyper-personalization avilugnnisiadnAtylunisinlagndn uazuanseaniieqniindy “gnénpeAudIATy”

' '
v =

Ao a K b v v Yo - . . v o o | -
PdpauEaausag aaissuAsuazgnAaaulasuLsylamiann Hyper-personalization saaiuivaasine Ineapnlss Tam
MuAuTaRsail

WA 7

a

ATUIMNITAUNS IALZNITYNAIURIBUIATS

2000s 2010s 2020s
Widespread Mobile-based The decade of
adoption of on-the-go hyper-
24/7 online banking personalization
banking
:’ \: 3 o
|2

Source: HCL tech, and Krungsri Research
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1) Uszaunsainm

. . ! v v ¥ K a o o A Y a dl v v v 1 o
Hyper-personalization dag/lignAnidnian@nsimuaiizanisliuanisressuna1sineLaueaNRBIN13109gN A1 Laksiug
adlasudszaunsnimageau Tag Al azdaaaianisalranusiesnisresgnausiazaeldacndule uasiananansioef
nannsRunnseivlafialad lidnasdu@udedssinnsine naadteiRudan saudadnisylamd (Rewards) ugasmng

= = o 1% A v o 1% A ° o ' = o I3 o A
wazgluuunsdeanslimnizaniugnin viieusinssianeudaiauavisaauuzii lussunineignAnganasiulosvien
fayananiusmantuiedadulainganssu saethady ansignAmainsendeyasinsfudenuniaiulast Al
awnsniszanadeyaresgnAiuavion suiansainnsnfinsegnAiata uAULEINALUNNTRY wagvTatlauaduime
ihanlauazmnnzansianudasaesgnanlaedraiuiiula gnanadldsudszaunisaisulisessia (Seamless

customer experience) WKL NNARAUFNI9NTRUNIMNNZdNUATATa A

12/ uadnmaguiing 6,058 Au lu 12 dezina a1fl eaaunside Uada dies anigaiing gauazdaaiisiialan: financial-services-report.pdf (salesforce.com

Hyper-personalization: 1o Al daaiﬁsmmsgia@nmﬁuao
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https://www.salesforce.com/content/dam/web/en_us/www/documents/resources/research-reports/financial-services-report.pdf
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dunnauanuendasstzvizaneaiunes dvioslignAnlasuanudaamaestmniuas A uus i nmunzaniy
ANABINITIBIQNAN

2) n1Tueey whuaneanieansiiu

%ﬂuﬁmmﬂiz‘imﬁmm Hyper-personalization ﬁﬂmﬂiﬁqnﬁﬂﬁ%’uﬁmmﬁwﬁqﬁﬂmnﬁmmnﬁ@miqlﬂmmﬂmqmilfm
Tne Al anunsnidszananadesyauazdon swinadnlatamanen1anistu AasAauNgANITNLAZADIUENNNTRWTEN
andusiazaeld sunAIANENINeENLLLHARTITMNeN19RY Talaus sifaunuNseeNRuTazasmLIT v eTes
QNALFRAZIE wananl srnAnseraduaiue e faluue nAlnduaesu A sTia Ananu (Tracking dashboard)
uwazLAATaYATNANTIAUNsRNTRIgN AN lLUN TR ﬁulﬁﬁﬂLLu:ﬁm?‘faﬁqLmuamﬁmﬁmmﬁﬁﬂ‘lﬁqﬂ ALAATINLILIIT]

W unnanenIIRuLeIRURaE

selaminaunnAnslasuann Hyper-personalization
1) s1e5unazlanianiegsna

suANsRlanTad519seiuan Hyper-personalization TAMATELLINTS WLAILANNTUUSINNARA UTVTaLTNTU s2InNEUN
d’ v IS & 1 Y o 1 A o v 1] =< 1 % 1 A o [ a a
NendasuasiitlslonduignAdslinsuvedadlaine sondsenasieaanafranaudaniiefuiusingmiegsia (Partner)
et auanaRiusmeIiueinIfgnAaulanaugiuLEnIImIanN1sRiuLedEuIANg Y9l $TUANEI289 McKinsey 381U
daneaaanlagnAndosivue ligeqatiafenas 15 LATINHEARLUIUAINNITANNUATUNNIAAIA (Marketing Return On
Investment: ROI) légagaiisfanay 30" wazunatnaee BCG lativddn suiansannsnainngliiinauieiesas 10 mn

NITAATIALLLLBNIZIANZAIgNAUAaz e

2) nMssnEIFINgnm

wignAazlafuanuazainauieannisliiiin1989suAINIUTBINIRATIA LLﬁiIummeﬁﬂaﬁuzgnﬁ']ﬁmmimﬂﬁlﬂu%
IfiEnseeulaiannsumsauldatinsinaaneduiu Tnanadiamases Accenture Tuil 2566 wudn fuslnandndesas 42
Tdanunsauanmuuanseesg isnmanisRulugamaialdetadaan'® %Jq'a’mmmaﬂixwuﬁfam’m?ﬁnQﬂﬁmmz
mwﬁnﬁﬁgﬂﬁwﬁﬁiﬂﬁmmﬂﬁ Fariu Hyper-personalization 3@L"ﬂu%’nnﬁmumqﬁ%ﬁqa%’nmﬁmgnF’\"\’Lﬁ"agjﬁ'u
surmadalsla aauadiemavas Twilo Wil 2566 sxyin wngnénldfudszaunienfaeulandluszduyanauda gnan
Souny 56 argauULARAVFaLENA N LAN Y azifu \fasunasidilanginssiluadnuazanaiutanas
gnﬁ"l'lﬁ"aai’mﬁns??a WAZRINITAAIANITAIANABINITTRIQNA AL Al figyaan flazdaelignanldusnisuas
suranssialilnglainlfaulalilmdut

13/ https://www.mckinsey.com/featured-insights/mckinsey-explainers/what-is-personalization

14/ https:/www.| .com lications/2019/what- -personalization-banking-really-mean
15/ https://www.accenture.com/content/dam/accenture/final/industry/banking/document/Accenture-Banking-Top-10-Trends-2024.pdf

16/ uadnmaguitnas o 3,001 Aulullszne i anigy avensennndns eeawside qiu gauazdunlii hitps:/segment.com/state-of-personalization-report/

n


https://www.mckinsey.com/featured-insights/mckinsey-explainers/what-is-personalization
https://www.bcg.com/publications/2019/what-does-personalization-banking-really-mean
https://www.accenture.com/content/dam/accenture/final/industry/banking/document/Accenture-Banking-Top-10-Trends-2024.pdf
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